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Your family Crest
Authentic craftsmanship at its best in Mount Pleasant
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LUCY RUTHERFORD

As the street name would imply, this home sits 

up high at the pinnacle of Mount Pleasant with 

views stretching down the Canning River to the 

Swan River, Kings Park and Botanic Garden and 

the Perth CBD.

“Th e style of the home is best described as turn of 

the century classic, with only a few reproductions 

that have been built with such commitment 

to authenticity in detail, craft smanship and 

proportion,” Ray White Applecross Sales 

Executive Noel Rogers said.

“Period features such as its colossal fi replace, 

saloon bar and stair balusters, detailed 

architraves, skirting, windows and cornices are 

quite magnifi cent, while the massive timber 

posts used in the rear terrace verandahs were 

the former support columns in the Fremantle 

Woolstores buildings.

“Th ere is no other residence like it anywhere 

along the river.”

Upside-down living makes the most of the 
incredible views, with the formal lounge and 
dining rooms upstairs, connected through two 
archways and boasting a feature fi replace, open 
out to the decked bullnose balcony.

Th e open-plan family area is centred around a 
stylish kitchen with timber cabinetry, an island 
bench with a stove and matching rangehood, a 
wall oven, a microwave nook and a dishwasher.

Th e main bedroom is also on the upper level with 
its own balcony access for enjoying the views, as 
well as a walk-in robe and ensuite with a relaxing 
bath, a double vanity, a shower and a separate 
toilet.

Completing this level is a minor bedroom and – 
next door – a bathroom with a corner spa bath, a 
vanity and a toilet.

Downstairs the ultimate entertainment living 
space features a fi replace with a huge timber 
mantelpiece and shelving and the most incredible 

traditional pub-style timber bar with everything 
you need for pouring beers and whipping up a 
cocktail.

Th is area has access to a butler’s kitchen to easily 
serve your guests with bar snacks, as well as a 
powder room with a toilet separate from the sink.

“Flanked by huge verandahs covered in creeping 
roses, the outdoor entertaining area spills over 
through no less than four pairs of French doors 
to a lawn terrace and a granite-top cooking 
station,” Mr Rogers said.

“A generous lagoon-style saltwater pool has a 
fabulous rotunda and grapevine to complete 
the romance of the garden, perfect for hosting 
milestone celebrations.”

Two minor bedrooms are in their own wing with 
outdoor access, a bathroom with a shower, a 
toilet and a vanity.

A front study is accessed from the entry foyer, 
ideal for those who run a home business or work 
from home.

Mr Rogers said the home would suit large or 
blended families, as well as those who liked to 
have guests and relatives stay over for a period 
enjoying their own entire wing and privacy.

“Anyone with a penchant for large family-
sized entertaining or good, old-fashioned 
get-togethers, or simply those who enjoy the 
fl amboyance and theatre that comes with the 
space and proportions of quality, timeless 
architecture will enjoy this property,” he said.

Just a short walk from the Canning River 
foreshore, your morning run will feature river 
views every day, or enjoy the many trails around 
Wireless Hill Reserve.

All your shopping and entertainment needs are 
taken care of, with Westfi eld Booragoon just a 
four-minute drive away.

Th e area has great schools and easy access to the 
freeway and Fremantle.

2 Crest Avenue is open for viewing today and 
tomorrow from 11-11.30am.

Mount Pleasant |  2 Crest Avenue  |    6    3  |  Price: Contact agent  |  Agent: Ray White Applecross  |  Contact: Noel Rogers, 0409 300 600

Turn of the century classic
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KEREN BELLOS

Perth’s residential property market was red hot 

last year, but what will the new year bring?

West Real Estate asked industry experts to share 

their thoughts on what to expect in 2022.

REIWA PRESIDENT 

DAMIAN COLLINS

Western Australia’s strong property market 

conditions are expected to continue, with REIWA 

estimating Perth house prices will rise a further 

10 per cent this year.

Th is follows approximately 14 per cent price 

growth last year.

Despite the strong growth, WA is still the most 

aff ordable state in the country for housing, 

with prices in most regions yet to reach their 

2014-15 peaks.

What is your outlook for established 

home sales?

Sales activity is strong in Perth, with the average 

weekly reported sales fi gure in 2021 sitting at 865 

– up from 680 in 2020.

We anticipate sales volumes to hold at healthy 

levels in 2022, which will put upward pressure on 

house prices over the next 12 months.

Listings should rise modestly as sellers seek to 

capitalise on strong price growth, however they 

will remain below historic averages.

Th e increase should be off set by the resumption 

of migration once interstate and international 

borders open. 

While interest rate increases loom as a possible 

deterrent, they are unlikely to derail the market 

entirely. 

WA has some of the most aff ordable housing in 

the country and one of the strongest economies 

in the world. We also have low for sale and for 

rent stock. 

All of these factors point to another strong year 

of growth.

How will Perth’s rental market perform? 

While rental listings are likely to remain lower 

than historical averages, we expect to see more 

available rentals on the market than in 2021.

Investor fi nance levels increased in WA last year, 

which should result in more properties being 

available to rent. 

Additionally, as construction projects are 

completed and people move into their new 

homes, this will free up some of the rental stock 

that is currently occupied.

Median rent prices are estimated to increase 

from 10-15 per cent during 2022, which will 

attract investors.

Tenant demand will remain high and see rent 

continue to rise. 

What about regional WA?

Market conditions across regional WA are 

expected to remain strong in 2022, with lifestyle 

predicted to be a key growth driver.

Port Hedland was the top performing regional 

centre in 2021 for price growth, largely fuelled by 

the resurgent mining industry.

Th is year, we anticipate lifestyle to be a driving 

factor behind where people choose to live, 

especially if there are local employment 

opportunities in regional areas. 

MASTER BUILDERS 

ASSOCIATION OF WA 

EXECUTIVE DIRECTOR 

JOHN GELAVIS

Building activity across Perth remains extremely 

busy due to the successful State and Federal 

Government stimulus measures. 

Th e demand created through these programs, 

along with infrastructure work, has built a strong 

pipeline of work well into 2022. 

Th e housing industry has just skyrocketed in 

activity aft er experiencing a fi ve-year slump. 

However, the market is starting to come back to 

more normalised levels, as the high number of 

building approvals is now declining. 

Approvals for total new homes in the month of 

October 2021, compared to 2020, declined by 

36.4 per cent. Units and apartments fell by 84.2 

per cent while detached dwellings dropped by 24 

per cent. 

What challenges lie ahead?

One challenge will be building the volume 

of homes that were approved last year, with a 

number of obstacles, including trade shortages, 

price escalations of materials such as pine 

and steel, and supply chain issues amid the 

COVID-19 pandemic. 

We are expecting ongoing challenges with trade 

such as bricklaying and carpentry, as these trades 

spend more time onsite than most, which is likely 

to aff ect build times – depending on the builder 

and project. 

Tiling, wall and ceiling fi xing, plumbing, 

plastering, electrical and painting trades are all 

likely to be busy as the new house construction 
progresses, so relationships between clients and 
builders are more important than ever. 

In normal times, we say what is most important 
when talking about homes is location, location, 
location. 

Right now, that has changed to communication, 
communication, communication. 

Open and honest communication is essential so 
builders can explain any products that may be 
substituted or alternate supplies sourced to meet 
needs and get work moving forward. 

Master Builders is asking homeowners to please 
take a sensible and caring approach to dealing 
with these issues, where projects are delayed by 
forces beyond the control of builders. 

Th e best way to get through the challenges in the 
months ahead is for Western Australians to keep 
talking, keep working together and keep looking 
aft er each other.

With the stimulus programs ending, building 
approvals are slowing, so it is a good time 
to consider building or renovating, however 
research is critical to fi nd the best builder for you 
and your project. 

If you are embarking on that New Year’s 
resolution and thinking of building or 
renovating, you should check out the fi nalists and 
winners from the 2021 Master Builders-Bankwest 
Housing Excellence Awards at 
www.mbawa.com/media/publications.

UDIA WA CEO TANYA STEINBECK

As the reopening of our state border looms, there 
is some uncertainty around how the potential 
infl ux of people expected to move to WA might 
impact on the property market. 

2021 was an unexpected year in terms of high 
demand, even aft er government stimulus 
measures for new builds were ceased. We have 
struggled with a lack of housing supply in both 
the rental and sales markets during this time. 

Demand is expected to remain strong this year 
given the lift  in interstate and overseas migration. 
Other positive factors that point to continued 
strength in the WA property market include 
record-low interest rates, low unemployment, 
strong economic indicators and the opportunity 
to attract investors back into the market aft er a 
hiatus due to border closures. 

Th e issue to watch in 2022 will be housing supply 
and ensuring there is an appropriate level of stock 
delivered to the market in the coming year to 
meet demand and maintain aff ordability. 

Continued on page 4

Opening the door on 2022

John Gelavis.

Tanya Steinbeck.

Damian Collins.
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...continued from page 3

What are your hot spot predictions?

Bayswater 

Construction of the new Bayswater Station has 

been the catalyst for development opportunities 

that are turning the suburb into a sought-aft er 

location with the promise of a vibrant and well-

connected revitalised town centre. 

Alkimos 

Alkimos continues to attract buyers seeking 

aff ordable coastal living. Plans for the new 

Alkimos city centre, including a new train 

station, will foster ongoing demand in this area. 

Subiaco 

Subiaco has had its challenges in recent years, 

however there is a lot to be excited about in the 

area, including the Subi East redevelopment 

project and the ONE Subiaco residential 

apartments due for completion this year, 

which will reinvigorate the old Subiaco Pavilion 

Market site. 

Scarborough 

Th e ongoing revitalisation of one of Perth’s 

most popular beachside suburbs continues to 

be a catalyst for attracting homebuyers. Likely 

to interest potential buyers, new residential and 

commercial developments are on the cards as 

well as improved traffi  c management on West 

Coast Highway.

Lakelands 

Th e new Lakelands Station will open in 2023 

and provide new homebuyers with improved 

connectivity with the local area, including south 

to Mandurah, north to employment areas such 

as Rockingham, Cockburn, Kwinana and the 

Perth CBD. Th is kind of connection is a good 

indicator of positive price growth to come. 

ABN GROUP MANAGING 

DIRECTOR DALE ALCOCK

We are entering another year of strong demand 

for new homes, low rental vacancy rate and an 

active established homes market.

What challenges lie ahead?

We will continue to experience delays in 

completing homes due to shortages of skilled 

labour and disruption to our supply chain, 

resulting in stock-outs and shortages of 

materials being imported.

Th e chaotic nature of our industry over the 

past 18 months means people contemplating 

building need to make an informed choice. 

Th ey need to ensure the builder they choose is 

delivering for current customers and they have 

the necessary resources to deliver. 

Historically low interest rates will continue to 

provide the confi dence for new people to enter 

the market. We will continue to experience 

strong demand for land as people secure a block 

of land in a location of their choice. Demand 

for land has seen delays in land developments 

being completed and titled. 

Investors started to appear in the WA market 

towards the end of 2021. We will continue to 

see them active throughout 2022, with many 

enquiries coming from interstate as they take 

advantage of WA’s relatively aff ordable market, 

compared to Sydney and Melbourne.

A strong demand in housing will continue 

throughout the year, with a predicted increase 

when the state borders come down and 

immigration returns.

Of course, hard borders may continue to stay in 

place longer than fi rst expected given the arrival 

of new COVID-19 virus variants. 

I remain hopeful we will not experience 

the ongoing industrial action at Fremantle 

Harbour that we did in 2021. Th at is the last 

thing we need when dealing with the many 

challenges of delivering new homes in this 

pandemic environment. Th e State and Federal 

Government need to work collaboratively to 

ensure any potential protracted disputes are 

nipped in the bud.

2022 will be a year that will no doubt create 

new challenges – that said, we remain 

optimistic it will be an improvement on 2021. 

To live in WA means we have all won the lottery 

of life and there is no better place to live.

FINBAR CHIEF OPERATIONS 

OFFICER RONALD CHAN

Th ere will be renewed focus on the Perth 

apartment market from both interstate and 

overseas buyers, as its median unit price continues 

to be the most aff ordable of all capital city markets.

Continued pressure on the rental market 

into 2022 and the limited availability of new 

apartment stock next year and beyond will be 

the driving forces behind a robust local market. 

What buyers will be active?

First homebuyers will continue to be the 

dominant sector in 2022. We expect investors 

to continue to return to the local market and, 

combined, these two sectors will make up an 

estimated 60 per cent of apartment sales. 

Apartment buyers will be looking for close 

proximity to infrastructure, public transport 

and amenities combined with evidence of a 

strong rental uptake in surrounding areas.

What are your apartment hot spot 

predictions?

Suburbs close to the Perth CBD, such as West 

Perth and East Perth, will continue to grow in 

popularity with owner-occupiers, investors and 

tenants, as we see an increase in people heading 

back to the CBD, with falling offi  ce vacancy 

rates expected throughout the year. 

Are there any government regulations 

you would like to see maintained or 

changed in 2022?

We join others across the property industry 

in calling for the extension of the off -the-plan 

stamp duty rebate of 50 per cent beyond the 

October 2023 deadline. 

We believe this rebate should be extended 

indefi nitely to address aff ordability and stock 

supply issues in the local market.

EDGE VISIONARY LIVING 

MANAGING DIRECTOR 

GAVIN HAWKINS

We are expecting the strong 2021 apartment 

market conditions to continue this year.

Th e strength of the market is providing an 

opportunity for owner-occupiers and 

downsizers who have been waiting for the 

right conditions to sell their house and 

transition into apartment living. 

Border reopenings will create upward pressure 

and further encourage people to take advantage 

of low interest rates and government stamp 

duty incentives to secure apartments.

What buyers will be active?

Perth’s ageing population wishing to age in place 

in the suburbs they know and love are demanding 

quality alternatives to retirement homes and 

turning to apartments to fulfi l their requirements.

Downsizers moving from a traditional home are 

choosing to cash in at the peak of the market and 

see apartments as a way to upsize their lifestyle 

while contributing any profi t to their savings.

Investors are returning to Perth, where strong 

rental yields, dwelling price growth and increased 

equity are mitigating factors. We are seeing the 

combination of historically low interest rates and 

the tight rental market attracting investors and 

fi rst homebuyers back into the market – expect 

this to pick up further momentum this year. 

What are the development trends for 2022?

Downsizers are demanding high-end residences 

with luxury amenities and a lifestyle that is 

comparable to their large home in exclusive suburbs. 

Continued on page 5 Gavin Hawkins.

Dale Alcock.

THE CHAOTIC NATURE OF OUR INDUSTRY RECENTLY MEANS PEOPLE 

CONTEMPLATING BUILDING NEED TO MAKE AN INFORMED CHOICE.

Ronald Chan.
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...continued from page 4

Th e trend is for large fl oor plans, high ceilings, 
generous balconies, fl exible home offi  ce/hobby 
spaces and second living areas for extended family, 
guests, or children who are living at home for longer.

Th ey are looking for developments in established, 
walkable neighbourhoods, close to natural 
amenities, public transport and retail and 
commercial hubs. 

What are your apartment hot spot predictions?

We expect riverside and oceanfront locations to 
perform well as owner-occupiers continue to seek 
out the ultimate lifestyle location.

Are there any government regulations you would 

like to see maintained or changed in 2022?

Th e stamp duty rebate helps apartment buyers 
commit to purchase, allowing projects to be 
bought forward from the presale stage to the 
construction phase sooner. 

In terms of the creation of a more aff ordable 
housing supply mix, we would like to see this 
great government initiative continue.

NICHELIVING MANAGING 

DIRECTOR RONNIE 

MICHEL-ELHAJ

Despite commentary from various confl icting 
sources, everyone loves to speculate on the 
property market, however fundamentals and 
economic factors of supply and demand will 
drive the market in 2022. 

At present, the WA market is experiencing all-
time low stock levels and severe rental shortages. 
Th is will further deteriorate once the borders open. 

Th e current pressures and rising construction 
costs due to the recent stimulus packages will also 
amplify the demand and reduce stock levels. 

It is very likely WA’s COVID-safe reputation has 
now positioned us as a global brand, attracting 
further interest in what was already one of the 
world’s most liveable cities. 

Strong demand will come from our nearby 
timezone-sharing neighbours, who will no doubt 
see Perth and WA as the superior option to other 
states and countries. 

In addition, national migration will fl ock to WA 
due to the strength of our economy, which is 
mainly led by construction and mining. 

Th e major driver in the market, however, will be 
investors. 

Investors are the sleeping giant that will awake, 
fuelling a second growth wave in 2022.

BLACKBURNE MANAGING 

DIRECTOR PAUL BLACKBURNE

Th is year will continue to be a strong year for 

apartments in WA. 

We will see owner-occupier demand for larger 

high-end apartments continuing and investors 

will start to come back into the market.  

With construction prices up, there is no choice 

but for new off -the-plan releases to be at higher 

prices unless planning laws change to allow more 

density on certain sites and/or land prices ease.  

Rental yields are strong and WA is the most 

aff ordable state in Australia, so apartments are 

now a strong investment for the coming years. 

Prices are still low in WA, making it a good time to 

buy. Interest rates may go up slightly, however they 

will remain at low levels for at least fi ve to 10 years. 

Perth prices have gone up steadily in the past few 

years, rather than with a large boom – meaning we 

can expect more long-term sustainable growth. 

We know historically prices double roughly every 

10-15 years and we expect this trend from the last 

100 years to continue.  

Prime apartment projects in sought-aft er areas will 

always sell well no matter what the market is doing. 

Th ere is a shortage of larger higher-end 

apartments in prime areas and we expect this to 

continue for many years to come. 

What are your apartment hot spot 

predictions?

Th e western suburbs will continue to be the 

hottest apartment market in WA by far. 

Th ere is huge demand from locals and very little 

supply of quality well-priced apartments in prime 

locations with good views. 

Th is does not mean there is strong demand for all 

projects in the area. Th ey must still be iconic sites 

with a good value proposition. 

It is simple – people will buy if they get a high-quality 

larger apartment in a prime area at a fair price.

Th e east coast of Australia has seen prices boom 

more than WA, which is a good thing for our 

state. We are likely to continue seeing strong – 

steady growth – whereas we expect price growth 

in the east coast to ease. 

WA’s planning system still makes it risky and 

diffi  cult to get iconic projects approved in prime 

locations, where the demand from locals is. 

We think Applecross, South Perth and East Perth 

will continue to be diffi  cult, as there is large 

supply and moderate demand levels. 

RESOLVE FINANCE MANAGING 

DIRECTOR DON CRELLIN

Interest rates will be the main topic of discussion 

during 2022. 

Th e Reserve Bank of Australia (RBA) continues 

to indicate the need to be confi dent that the 

underlying infl ation rate is sitting sustainably in 

the target range of two to three per cent. 

While the headline infl ation rate has been 

increasing, there are a multitude of factors driving 

this that may not persist in the longer term.

Th ere is the possibility the RBA will lift  rates 

from the current level of 0.1 per cent in late 

2022, however on balance I expect to see the fi rst 

increase in 2023. 

As we saw in late 2021, fi xed rates will continue 

to move, which is generally a precursor to future 

variable rate movements. 

Th e RBA has not moved rates since November 

2020 and has not increased rates since late 2010, 

so I expect a focus on the next move. 

While the next variable rate move will be up, it is 

important to consider the bigger picture. 

Rising rates indicate a stronger economy and rates 

will continue to be historically low for some time. 

What interest rates will mean for:

•  First homebuyers – homebuyers will 

experience many interest rate cycles over their 

journey, so do not be put off  entering the 

market by the likelihood of an increase. Th ey 

will remain at low levels for some time, allowing 

you to settle into your home loan commitment 

and more broadly budget as a homeowner. 

•  Upgraders – with positive market growth and 

low interest rates, the equity in your current 

property may have increased. Th is may provide 

a great stepping stone when considering your 

next move up.

•  Refi nancers – with increasing lender activity 

relating to interest rates, it is important to 

review your position on a regular basis. Many 

people drive for many kilometres chasing a 

cheaper petrol price but are happy to set and 

forget their home loan. Do not be one of these 

people as the savings may be considerable. 

•  Renters – a shortage of rentals continues to 

drive up weekly rents. With interest rates 

remaining low, do the sums between renting 

and buying. You may be surprised at the result. 

Why should people enter the property 

market in 2022?

We continue to experience a tight rental market 

and increasing rents. Th e property market is also 

predicted to grow at a healthy rate in 2022 and 

opening borders may bring additional pressure 

on both rental stock and house prices in general.

With continuing low interest rates, everything points 

to 2022 being a great time to enter the market.

Paul Blackburne.

Don Crellin.

WA’S COVID-SAFE REPUTATION HAS NOW POSITIONED US AS A GLOBAL BRAND, ATTRACTING 

FURTHER INTEREST IN WHAT WAS ALREADY ONE OF THE WORLD’S MOST LIVEABLE CITIES. 

Ronnie Michel-Elhaj.
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Settling down before tying the knot

How to tell if property is hot – or not

HOLLY COOMEY

Putting their hard-earned money to another 
good use, many people chose to buy a home 
with their holiday savings amidst uncertainty on 
borders opening this year.

Many of these buyers include unmarried couples, 
who see the current property market as an 
opportunity to invest in their future, according to 
Realestate 88 Inner City Sales Associate Michael 
Adams.

“Th e current low borrowing rates and projected 
price rises in the market means there is an 
opportunity for buyers that may not continue 
indefi nitely,” he said. 

“With this in mind, we are seeing a lot of young 
couples purchasing homes – many of those are 
unmarried. 

“Being pragmatic and ensuring you are in a good 
position to do so within your relationship and 
fi nancially is always smart, just like when purchasing 
a car or clothes – impulse buying can lead to regret.”

Times have changed and Ray White Dalkeith 
Claremont Principal Vivien Yap said there was no 
longer a timeline in which things were done. 

“Gone are the days where people followed the 
traditional timeline of dating, engagement, 
marriage, house then baby,” she said. 

“A lot of young couples are in professional positions 
and will look at purchasing a property before 
getting married, as they are fi nancially able to. 

“Th e pandemic has put a halt on travel and 
large events, so a lot of couples have postponed 
weddings and are moving forward and 
purchasing their fi rst home before getting married. 

“One thing to keep in mind when buying is 

that if you purchase a property as a couple then 

you potentially miss out on getting the fi rst 

homebuyers grant because only one of you can get 

the grant when purchasing a property together. 

“If you buy property separately then you can both 

apply for the grant.”

Of course, if the relationship breaks down –

married or not – the house needs to be dealt with 

to sort out the joint fi nances.

“Relationship breakdowns oft en lead to houses 

being put up for sale,” Mr Adams said. “Cashing 

in on, what is for many couples, their largest asset 

is oft en a necessary step for two people to be able 

to split their combined fi nances and move on 

with their lives.”

P&J Financial Solutions Finance Director Paul 

Channell said purchasing a property together 

needed careful consideration with the choice of 

legal ownership.

“If a property is purchased as joint tenants, both 

partners enjoy right of survivorship, so there 

will not be a potential issue of fi ghting estates 

or relatives for the property in the event of a 

partner’s death,” he said. 

“With tenants in common structure, ownership 

shares can be tailored to match fi nancial 

contributions. If one partner paid more towards 

the deposit, for example, they can own a larger 

percentage of the property. 

“Lending and fi nancial advice is paramount and, 

when purchasing with an unmarried partner, I 

would strongly suggest legal advice.” 

YSABELLA SALISBURY

Taking advantage of a saturated market, 

established buyers are snapping up properties 

and building their investment portfolios at pace.

Established buyers make purchasing property 

seem easy, but they are not immune to mistakes 

while buying in the current market.

Momentum Wealth General Manager Jennifer 

Wakeman provided some insight into the 

mistakes buyers were making, as well as some 

tips to avoid making those same errors yourself.

“One of the biggest mistakes we see investors 

make in these more competitive markets is 

buying properties in already overheated areas,” 

she said.

“Th is oft en happens when buyers see reports of 

unprecedented growth in a particular suburb and 

rush to purchase a property in that area due to 

fear of missing out on potential improvements.”

Ms Wakeman suggests focusing on indicators 
that show how a suburb will perform in the 
future, not just in the current market.

“Concentrate less on lagging indicators of the 
market’s performance, such as current growth, and 
more on the leading indicators showing how the 
suburb is likely to perform in the future,” she said.

“Th is helps buyers identify areas more likely to 
outperform moving forwards, putting them in a 
better position to leverage the full benefi t of this 
growth.”

Ms Wakeman said looking at familiar suburbs 
was another mistake investors made, as they were 
limiting the diversifi cation of their portfolio.

“For many investors, the natural place they will 
look for an investment property is in the suburbs 
they are most familiar with, such as areas near 
where they live,” she said.

“By spreading their portfolio across more suburbs, 

investors are reducing their risk exposure should 

one of these markets underperform.”

Understanding if infrastructure surrounding 

the property is an isolated demand driver is 

important and Ms Wakeman said investors 

should assess the impact it would have on 

property prices over time.

“We know the positive impact new infrastructure 

can have on a property’s future growth potential, 

but the problem comes when this infrastructure is 

an isolated demand driver or when its benefi ts are 

off set by other negative growth attributes,” she said.

Ms Wakeman said another area investors 

could trip up when purchasing property was 

overlooking undesirable factors which could hold 

back a property’s long-term potential. 

“It’s important to remember that even in a rising 

market, not all properties will perform equally, 

even if they are located in the same suburb, so 

it’s crucial to look further than top-level research 

and conduct due diligence,” she said.

“It may also be worth expanding your search to 

neighbouring suburbs that share similar supply 

and demand drivers.”

Buyers also need to look at future supply 

and the impact that will have on the suburb’s 

performance, which Ms Wakeman said was oft en 

overlooked by investors.

“Looking beyond the current level of stock on 

market and considering the future pipeline 

of supply through data, such as approved lots 

and future development stock, is critical to 

identifying areas that are going to benefi t from 

sustained growth over the longer term,” she said.

“Buyers need to be looking at what supply is 

doing in the future, not just what stock levels are 

doing now.”

Vivien Yap.

Michael Adams.

Paul Channell.

Jennifer Wakeman.
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MADELIN HAYES

Selling your home can be daunting at the best of 
times, without watching the domino eff ect of for 
sale signs popping up around your suburb. 

Th ankfully in Australia, it’s uncommon for two 
homes on the same street to be identical, which 
is why industry experts say multiple sellers 
shouldn’t deter you from entering the market.

According to Mont Property Sales Executive 
Peter Zambotti, sales and new listings create 
excitement and spur local selling into action.

“Th ere is naturally more of an appetite to sell 
when buyer enquiry is strong and properties are 
selling quickly with multiple off ers and buyers 
remaining,” he said.

“However, buyers become suspicious if a 
property is sold multiple times within a short 
period of time – this can be a sign of non-
desirable neighbours or a property with issues.” 

In the current property climate, Mr Zambotti 
said the shortage of properties was creating a 
seller’s market, as the supply of homes available 
couldn’t keep up with the demand of eager 
homebuyers.

“Currently we’re in a seller’s market and people 
are trading up due to low interest rates,” he said. 

If you’re experiencing a surge in homes for sale in 
your area, Mr Zambotti suggested to keep your 
price competitive.

“I would recommend to keep your pricing 
competitive and to display your home through 
prominent advertising in both digital and print,” 
he said. 

“A local specialist agent can always help to add 
credibility to a sale too.” 

According to Realestate 88 Inner City Sales 

Executive Dane Craig, sprucing up a space can 

help to maximise your sale.

“Freshening up the space with a new coat of paint 

is always a great way to improve your home if you 

have the time and the money to do it,” he said. 

“Focus on giving your entryway an inviting feel, 

as fi rst impressions are important – arrange your 

furniture so rooms are easy to navigate.

“Making sure you present the home so it has 

great kerbside appeal is important too – mow the 

lawns and keep the garden neat.” 

Aft er working hard to prepare your home for 

sale, Mr Craig said it was common for vendors 

to think negatively aft er seeing neighbouring 

properties hit the market, yet sellers should feel 

more confi dent in their decision. 

“It’s something that’s called hot spotting and 

it happens when a good sale encourages other 

people in the area to sell,” he said.

“If you’ve had a whole group of people come 

through a home open, maybe there’s something 

down the street that could be more suitable for 

that particular buyer.

“At the end of the day, more properties for sale on 

the same street gives more choice to buyers.”

As a word of advice to buyers, Mr Craig said 

organisation was key.  

“Keeping track of the size of each home, the rates, 

the features and saving any links can prove to be 

most helpful when searching for a home,” he said. 

“Try to be a bit more analytical too. 

Inexperienced buyers tend to buy based on 

emotion and not on the property’s value or if it 

will suit their needs in the long run.”

Standing out
amongst the herd

Dane Craig.Peter 

Zambotti.

THERE IS NATURALLY MORE OF AN APPETITE 

TO SELL WHEN BUYER ENQUIRY IS STRONG 

AND PROPERTIES ARE SELLING QUICKLY WITH 

MULTIPLE OFFERS AND BUYERS REMAINING.

HOLLY COOMEY 

Th e COVID-19 pandemic has changed the norm 

in many ways, including what we search for in a 

property.

With working from home becoming the norm, 

increasing property size to facilitate this was on 

the to-do list for buyers in Western Australia.

Marron Real Estate Principal and Licensee Rhett 

Marron saw the trend of people wanting to upsize 

their property emerge shortly aft er the initial 

COVID-19 lockdown in WA around April 2020.

“Since the initial lockdown, it has been quite 

common for buyers to come through open 

homes looking for additional rooms that facilitate 

the ability to work from home,” he said. “Th is has 

been across both blue and white collar workers. 

“It was quite a dramatic and unexpected outcome.”

Mr Marron had a number of employees 
and employers come through his properties 
commenting on how there was an increase in the 
productivity that came with working from home, 
simply because the commute to the workplace 
was replaced with being able to start work earlier. 

“Th e type of businesses being operated from 
home is quite diverse,” he said. “We have seen 
tradesmen looking for larger blocks with sheds to 
store their work vans, tools and equipment.

“Th e largest demographic has been small 
businesses of fi ve to six employees in the 
professional services industry such as lawyers, 
accountants, bookkeepers and real estate agencies.

“I’ve also seen quite a few locally operated 

medium-to-large companies arrange for their call 

centre employees to work from home.”

With the popularity of Airbnb continuing to 

rise, people are looking at opportunities to rent 

out their houses, rooms within the house or 

other small cottages or properties on the land for 

income. 

1590 Stoneville Road, Mundaring, which was 

recently advertised by Ray White Dalkeith 

Claremont, has three additional cottages on 

the property currently being run as an Airbnb 

business and all three are almost fully booked for 

the next six months.

“Over the last fi ve years we have seen a huge 

demand for larger properties that have a granny 

fl at or the space to build one,” Mr Marron said. 

“Th e online short-term rental market has opened 
up the prospect of earning a very good income, 
especially for retirees.”  

Th ere are rules and regulations attached to home 
businesses, so make sure you do your research 
before jumping at a big property to run your 
business idea from.

“Most local governments have regulations 
governing working from home, so it is prudent 
to always make enquiries with the council to 
ensure your particular business complies with the 
regulations,” Mr Marron said. 

“You may need to factor into your budget the 
cost of having to upgrade a property to meet 
these requirements.”

Making home sweet home a place of business

1590 Stoneville Road, Mundaring. Rhett Marron.


